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I joined CMDC because of the

tremendous resources and

0pp0rtun¡ties it offers entrepreneurs

and clrpzrat¡lns. I can clearly see

how what my company has been

doing for the past 15 years (primarily

in the government sector) uniquely
positions me to expand and grow in
the commercial arena. I look forward

to networking and parfnering with
other menbers of the organization

and corporate representative as well.

I am glad my college buddy Jim Hardy

recruited me and I listened!

Harold Gillens

CEO, OUINTECH

Harold Gillens Global Footprint
'lt was a little before 4 in the morning in

July two years ago and Harold Gillens was

a long way from home. Looking out of
his window at the falling rain in Misawa,
Japan, Gillens was not on vacation with
his family. His 4th of July celebration
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would have to wa¡t. lnstead, as head

of OUINTECH - the worldwide security

firm-- Gillens was there to oversee his

company's loss prevention and security

contract for the military grocery stores

or commissaries there. To say that
OUINTECH has experience in that field is
an understatement.

ln fact, through a contract with the Defense

Commissary Agerrcy Headquafters in

Fort Lee, Virginia, OUINTECH handled

Loss Prevention and Security for ALL

military commissaries WORLDWIDE. After

completing the Vulnerability Assessment

at each of tlre 200+ locations, OUINTECH

was then selected to install camera system

upgrades and audio/paging systems in

every cornmissary in the world. Not bad

for a guy who grew up in Eutawville, South

Carolina and as a kid had a reputation for
always'tinkering' with something.

Humble Beginnings
No one was surprised when Gillens

left Eutawville, went to Clemson and

graduated with a degree in engineering.

Likewise, when he larrded a 'plum' job

right out of college-that didnt rcise an

eyebrow either. Hele's wlrat did. Afler
more tharr 15 years of steadily clirnbing
the corporate ladder, earniug inrpressive
prornotions aud excellirrg as an engineer
in the efectronic security field--€illens
believed sonrethirrg was nrissing. So he

left.

"As an engineer for tlre federal
government, f had gotteD a l¡ttle f-usft'ated
with the lengrth of tiure it vyould often

take to get things done. Because of the
structure of governnrent, thet'e are a lot
more steps tlìat you have to take to deliver
a project from beginning to end. I began to
realìze that I could service nry clients better
and offer more value if I urere in business

for myself in the private sectot'.'

So in preparation of his nrove, Gillens
went back to scìrool at George \A/ashirrgton

University for an advanced engineering

degree. "When I finished, rnt/ first big
contract was with tlre United States

Department of Agriculture (USDA). We

supported all the security system upgrades

for USDA facilities througftout the Natiorral

Capital Region or \ffashington DC area.
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Getting that contract r¡ght âfter I got my
masters gave me the indicalion that I

neeclecl. I moved my .lamily 
back to South

Carolina in 2OO4 anci began.lo gro\rv my
busi ness. "

About OUTNTECH
OUINTECH, incorpora.tecl in tha
stale of Sourth Carolina in 1997, is a
Seccrrity Engineering ancl Conslruction
Management firm lvjlh over 25 years
of professional security engineering
and projecl managemen.l experience. ln
2003, OUINTECH was a consulting firm
that offerecl securily rnanagement an.l
engineeríng services across lhe lntegralecj
Security Management Syslem {ISMS) Life
Cycle. ln 2007. OUINTECH began to focus
on the construction neecls of Security Work
Environment or Secure Roorns for fecleral
agencíes. OUINTECH is professionally
recognized for its procluct inclepenclence
and ability to provicle lhe intelligenl
solution to clienls security neecls.

Diversified Client List
Today QUINTECH is a $5,000,000 (S milion
dollar) company vyith an ímpressiva client
list.

Governm¿nt

Department ol the Air Force
Defense Commissary Agency
US Department of llomeland Securily
National Aeronautics ancl Space
Administration

TI-IE OUINTECH TEAM OF PBOFESSIONALS

Army National Guarcl
US Department of Commerce
National park Service
Fecleral Aviali on Administration
GSA

SPAWAR

USDA

Department of the Navy

Education

Davis & Elkins College
Dare County Schools
Sor.rlh Carolina State Universily

Gomrnercial

Burger King

Johnson-McAdams

Northrop Grumman
Raytheon

SCBA

Wilbur Smith Associales
Windmill Harbour

Poised for Growth
Looking at his impressive clien.t portfolio.
Gillens says OUINTECH,s futLrre growth
will líkely be in the private sector. lt
seems like a natural progression. With
OUINTECH' extensive experience with
military grocery stores, security, he is
Iooking to do business with some of
the major grocery chains, maybe even
some pharmaceutical companies by
rrsing its experience gained wilh secure
room construction and security for.the

Department of Hornelancl Security.

"We look to increase our clients, bottom
line with our security services,,. says
Gillens. We know how important it is to
protect invenÌory and information. We are
experts at doing that.,,

Keys to Success
Gillens says, "lthank GOD for life. health
ancl strength. Equally, I thank him for
blessing me with rny vrrife Ophelia as
my life parlner. Because she runs the
house ancl family activity. ¡t allows me to
seamlessly run this business and still be
with my family for all of The important
momenls. She helps rne strike that balance
that is so ¡mportant lo maintain peace
of mind about whal is going on at home
when I am at lhe office or on another
cont¡nenl. "

"OUINTECH's success is our success.,,
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